The Year 1998

O

6 * Tandberg Data surpassed MNOK 1000 in year revenue
e Tandberg Data surpassed MNOK 100 in revenue for a single month

@ OEM agreements

* New OEM agreement with Siemens for deliveries of SLR5 (4/8GB
tape drive)

¢ New OEM agreement with Fujitsw/ICL for deliveries of SLR5
(4/8GB tape drive)

¢ IBM expands its OEM agreement to include SLR5 for use in
AS/400e servers and systems

* New OEM agreement entered into with Acer, for deliveries of]
SLR32 (MLR1)

¢ IBM expands its OEM agreement to also include SLR50 (MLR3)
for use in the AS/400 series

* Siemens expands its OEM agreement to include SLR50

* Fujitsu ICL Computers expands its OEM agreement to include
SLR50

Partner ships

¢ Agreement entered into with Overland Data for development and
manufacturing of SLR automation products. An agreement was also
entered into concerning use of the VR technology in SLR tape
drives

e Agreement entered into with Quantum Corporation concerning
marketing and licence manufacturing of DLT tape drives

¢ Agreement with ADIC concerning the production of a DLT auto-
loader

@ New products

¢ SLR50 25/50 GB (MLR3) tape drive launched

e Travan product series expanded through introduction of Tandberg
NS20, a 20 GB 3.5” tape drive directed at the SOHO entry level
market

e Tandberg Data expanded its library range by integrating its SLR50
(50 GB tape drives) in existing library products, thus providing
storage capacities of up to 2 TB.

e Tandberg Data introduced SLR24 (24 GB tape drive) on 09.07.98.

e Tandberg Data introduced DLT4000 and DLT7000, based on
Quantum’s DLT technology, on 14.12.98.

e Tandberg Data introduced its “Advanced Replacement Service —
ARS?” for all Tandberg Data products.




Based of pr oforma accounting figures f or 1994-and 1995 f or the Data Stora ge business

Revenues 1998 1997 1996 1995 1994
Operating income NOK mill. 1020 889 * 829 854 855
Annual growth in operating income % 14.8 3.9 -2.9 -0.2 16.7
Export Share % 96.6 97.2 97.7 97.9 97.4
Profit/Loss

Operating profit NOK mill. 1.6 66.0 *49.9 44.0 44.4
Operating profit in % of opr. income % 0.2 7.4 * 6.0 5.2 5.2
Profit before tax NOK mill. -3.2 70.9 *42.8 36.7 37.8
Profit before tax in % of opr. income % -0.3 8.0 * 5.2 4.3 4.4
Profitability

Return on total assets V) % -0.04 134 *10.3 8.8 9.2
Return on equity 2 % -0.5 21.3 *19.6 20.2 24.0
Return on capital employed 3) % -2.0 18.6 *14.7
| Solvenc y/Liquidity

Total assets accounted for NOK mill. 939 605 499 510 492
Equity NOK mill. 747 411 256 180 157
Equity ratio ¥ % 79.6 67.9 51.3 35.3 32.0
Liquidity ratio 1 5) 4.9 3.2 2.8 1.9 17
Liquidity ratio 2 © 3.8 2.1 2.2 1.2 1.1
Operating incomes last 5 years (NOK mill.) Equity 1994-1998 (NOK mill.) Profit before tax 1994-1998 (NOK mill.)
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Shares** 1998 1997 1996 1995 1994
Earnings per share 7) wx NOK -0.31 1.53 *1.25 1.13 1.07
Cash-flow per share 8) xx NOK 0.39 2.21 *1.94 1.87 1.67
Share capital on 31.12 NOK mill. 116.3 103.5 57.6 55.0 55.0
Market price (Oslo Stock Exchange) ** NOK 26.50 85.00 26.33 7.51 4.55
P/E O * -84.8 55.5 *21.1 6.6 4.2

Risk value ** NOK 0.00 1.41 0.33 0.75 0.00

* Adjusted for contribution from sale of Oslo premises corresponding to NOK 49.0 mill., as well as restructuring costs and gua-

rantee costs amounting to NOK 30.3 mill.

** Adjusted for split of shares in 4 on 28.04.95 and split in 3 on 14.10.97, as well as demerger of ASK ASA in August 1996.

Personnel

No. of employees on 31.12
Salaries and social costs
Sales revenue per employee 10)

1) Return on total assets
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2) Return on equity
Average equity
3) Return on capital employed
+

Average interest-bearing liability and equity

Profit before tax in % of operating incomes

1200 — — 12%
1000 |- 889 N ogm
800 8%
600 6%
400 4%

200 2%

0 0%

-200 — —-2%
1994 1995 1996 1997 1998

586 640
NOK mill. 279 235
NOK 1000 1741 1389

Total assets on 31/12

5) Liquidity ratio 1
.. Currentassetson31/12
Current liabilities on 31/12

Current liabilities on 31/12

6) Liquidity ratio 2
iidities 4

7) Earnings per share

Average number of shares

Equity ratio the last 5 years (%)

70
60
50
40
30
20

10

1994 1995 1996

1997 1998

555 595 584
226 208 205
1493 1435 1465

8) Cash-flow per share
Profit/Loss for year + ord. deprec., adjusted for

Average number of shares

9) PIE
Market price
Profit per share

10) Sales revenues per employee

Average number of employees

Share Capital 1994-1998 (NOK mill.)

120 - 116.3
100 -

80 -

60 57.6

55.0 55.0

40

20

1994 1995 1996

1997 1998




An SLLR24 24GB tape drive

stores just as
much data
in three
hours as a

person ...



writing ten closely-written
A4 pages with text every
day all year round

can produce in 800.000 days, or more than
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,Report trom the Board -

Growth in re venues for Tandber g Data in 1998

First half-year 1998 was influenced by a weak global market
with decline in revenues. Tandberg Data ASA (“Tandberg
Data”) was positioned for growth in revenues and conse-
quently the company’s cost level was too high. The company
experienced shortfalls in turnover especially during the se-
cond quarter 1998, and as consequence a negative result.

Based on revenue and profit developments for the first half-
year the company initiated activities to increase the revenue
and reduce the costs. The company decided to increase the
market activities to secure growth in revenues and to reduce
the manpower by up to 80 man-years in order to adapt costs
and capacity to the expected revenue level.

Second half-year was influenced by the efficiency measures
the company had initiated immediately. These measures have
provided positive revenue, as well as cost and streamlining ef-
fects. At the same time, Tandberg Data experienced improve-
ments in the market for data storage products. Growth in sa-
les during fourth quarter 1998 was 25% compared to fourth
quarter 1997 and 47% compared to second quarter 1998.
Growth in revenues during the second half-year led to some de-
lay in the planned personnel reductions. The company expects
further effect of these reductions during first quarter 1999.

The operating profit improved significantly in the second
half-year. From a negative operating profit in the second
quarter of NOK —18.5 mill., Tandberg Data achieved a posi-
tive operating profit for the fourth quarter of NOK 11.0 mill.
Profit before tax developed also positively from a loss in the
second quarter of NOK 32.9 mill. to a positive result for the
fourth quarter amounting to NOK 21.3 mill.

The company’s main goals for 1999 are growth and increased
profitability. Through a more market-oriented and cost-
effective organization with strong focus on total solutions for
the customer, combined with the launch of several new
market and customer driven products, the company should
be well positioned to achieve these goals. New products in-
clude SLR tape drives, automation systems and further ex-
pansion of the product portfolio with DLT products.

The company’s cost-effectiveness will be further improved
based on a review of all areas of Tandberg Data’s flow of
goods, from raw materials to deliveries of finished products
to customers. The company will deploy the opportunities
provided by modern Supply Chain Management, with em-
phasis on module-based production. This will lead to a re-
duction on the number of suppliers as well as more effective
administration of materials and logistics operations. In order
to maintain competitiveness it is decisive to maintain control
over the value-chain. This includes improved supplier con-
trols, shorter lead times, reduced resource consumption and
a reduction in compulsory savings.

With its SLR product line, Tandberg Data possesses a tech-
nology and a set of core skills which are among the world-
leading technologies within the data storage industry. The
company will continue to focus on developing its own pro-
ducts based on this technology.

Profitability restored and financial positioned
strengthened

Tandberg Data restored profitable operations during fourth
quarter 1998. In 1998 Tandberg Data’s sales revenues
amounted to NOK 1.020 mill. compared to a corresponding
NOK 889 mill. for 1997. This is equivalent to a growth in re-
venues of 15%. Sales revenues during the second half-year
increased 27.5% compared to the first half-year 1998. Sales
revenues for the first half-year were lower than anticipated,
mainly due a weak market situation in USA and Asia. The
company’s market developments during this period were in
line with developments experienced by our competitors.
This weak market situation continued into the third quarter.

As a consequence of the company budgeting with a conside-
rably higher revenue and activity level for 1998, the cost base
in the company increased significantly compared to the year
before. The company immediately initiated cost and efficien-
cy measures to adapt cost and activity levels to expected re-
venues. Reduced revenues and higher costs led to an oper-
ating profit for the first half-year of minus NOK 3.3 mill.

Operating profit for 1998 was NOK 1.6 mill. compared to
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NOK 66.0 mill. in 1997. Operating profit in % of sales re-
venues amounted to 0.2% for 1998 compared to 7.4% for
1997. Profit before tax for the Group was a loss of NOK 3.2
mill. in 1998 compared to NOK 70.9 mill. in 1997.

As a result of the Board’s decision in June 1998 to change the
company’s currency policy, Tandberg Data realized a curren-
cy loss of NOK 14.4 mill. through out-phasing of existing for-
ward exchange contracts. This resulted in a negative net fi-
nance result for the year of NOK 4.8 mill. such that profit be-
fore tax was a loss of NOK 3.2 mill. Tandberg Data has main-
tained its strong financial position during 1998. Equity has
been further strengthened during the year. On 31.12.98 equi-
ty recorded was NOK 747 mill., representing an equity ratio
of 80%. Corresponding equity ratio at end 1997 was 68%.

Tandberg Data carried out a stock issue amounting to
NOK 339.5 mill. in March 1998, subject to issue cost deduct-
ions of NOK 13.5 mill. As a result, the company’s liquidity
has been considerably strengthened. Liquidity reserves at
year end 1998 were NOK 444 mill.

An important factor for growth in revenues during the se-
cond half-year has been the company’s increased market and
sales activities directed at the distribution market and OEM
customers. Several OEM agreements entered into during
1997 and 1998 have led to significantly positive sales devel-
opments especially for SLR5 in 1998. At the same time,
several product qualification activities have been initiated at
our OEM partners for the company’s SLR50 product with
50GB storage capacity. OEM agreements for this product
were entered into with IBM, Siemens and Fujitsu ICL Com-
puters during first quarter 1999.

Tandberg Data began delivering its new SLR50 tape drive
during first quarter 1998. Simultaneously the company
launched three new library systems with capacities ranging
from 250GB to 2TB based on the new SLR50 tape drive.
The SLR24 tape drive, with up to 24GB storage capacity, was
introduced during third quarter 1998. The company also
launched Tandberg DLT 4000 and Tandberg DLT 7000 on
14.12.98 in USA.

In 1998 sales to OEM customers amounted to 49% of the
company’s revenues, compared to 59% in 1997. Sales to the
distribution market were 51% compared to 41% in 1997.
The company’s total turnover is geographically divided with
45% to America, 47% to Europe and 8% to Asia.

The Market

The Market for Tandberg Data’s products includes areas
such as storage, securing, protecting, re-use, restore and ad-
ministration of digital information. The demand for the com-
pany’s products for storage of digital information showed a
positive development during the second half-year and is
expected to grow further over the next few years. Tandberg
Data expects that the fastest growth will come within storage
of digital information in network systems. Customers in-
creasingly demand unmanned, reliable information storage
solutions with higher operational performance ability, maxi-
mum operation time and ease of use.

Products

Tandberg Data’s product strategy is based on secondary stor-
age of digital information on removable media. The company
focuses on the “Entry-Level” and “Midrange” segments in
the professional market.

Today, Tandberg Data offers complete solutions for storage
of digital information on magnetic tape (media). The product
range and the product strategy for the future includes tape
drives, automation systems and magnetic tape that are adapted
to computer manufacturers’ total systems and solutions. In the
future the company will place more emphasis on total solut-
ions for the customer, including the introduction of several
automation solutions integrating SLR and DLT tape drives.

The company’s information storage solutions place great
emphasis on performance, reliability, scalability, backward
compatibility and system compatibility. With the company’s
new SLR and DLT products the company is well positioned
to strengthen its market position.

Today, Tandberg Data markets three technology platforms —
all based on “Linear Recording™:
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® TravanNS$ — primarily for the SOHO and “Low End Entry
Level” markets

* SLR — primarily for the “Entry Level” market and upwards

* DLT — primarily for the “Midrange” market and upwards.

Tandberg Data will continue to position its SLR products
through focus on price-performance, and the DLT products
through focus on added-value related to customer support
and customer service. The company will increase its resource
contributions during the period ahead to ensure that its
products obtain wider support from operative systems and
software applications in connection with information storage
and hardware system platforms. In addition, Tandberg Data
will launch a series of automation products during 1999. This
will be done to further increase the sales potential for the
company’s products and is in line with the strategy to develop
the company to become an information storage partner with
focus on solutions.

Tandberg Data will work at improving its customer support and
customer service to become market-leading within these areas.

Partner ships
In 1999 Tandberg Data will continue the work of developing
existing partnerships and establishing new strategic partner-

Sales per region

Asia/Australia 8 %

America 45 %

Europe 47 %

ships as an important contribution to achieving the com-
pany’s ambitions related to growth in revenues and improved
profitability. Tandberg Data will endeavour to establish close,
binding co-operation with strategically important partners
that can contribute to the company as a whole being more
capable of marketing and delivering customer-oriented in-
formation storage solutions.

Overland Data Inc.

Since April 1998 Tandberg Data has had a strategic partner-
ship with Overland Data. This partnership entails that Over-
land Data develops, manufactures and integrates automation
systems for SLR tape drives. Both Overland Data and Tand-
berg Data will independently market and sell these SLR
automation solutions under their respective trade marks in
addition to OEM sales. The first SLR automation solutions
from this co-operation will be delivered by the company dur-
ing second quarter 1999.

The agreement with Overland also includes Tandberg Data’s
access to Overlands VR>-technology. This technology in-
creases both storage capacity and transfer rates for future
SLR products. The capacity increase is expected to be 1.5
times today’s technology. With the help of this technology,
Tandberg Data will increase its competitiveness in the net-

Sales to OEM customers and to distributors

OEM 49 %

Distribution 51 %




work market, especially compared to DAT and 8mm pro-
ducts, that currently have a market share of approx. 50% of
the total market. Tandberg Data is the first company to adopt
VR? technology on tape.

Quantum Corporation

In September 1998 Tandberg Data entered into a partnership
with Quantum Corporation concerning licence manufacturing
and marketing of DLT products — as an independent “second
source” supplier. The licence agreement with Quantum is a
further step in the growth strategy the company has chosen.

Tandberg Data’s agreement with Quantum is following the
time schedules. In the so-called OEM phase (phase 1) Tand-
berg Data began to deliver Quantum’s DLT 4000 and 7000
tape drives in December 1998. During first quarter 1999
(phase 2) Tandberg Data will commence semi-production of
the DLT 7000 products in Oslo. Tandberg Data plans to start
full production of DLT 7000 tape drives in Oslo during third
quarter 1999. Quantum’s DLT 4000 products will not be
manufactured by Tandberg Data. The partnership with
Quantum also includes future generations of DLT tape drives.

The agreement with Quantum has also given Tandberg Data
a stronger opportunity to direct its own-developed SLR pro-
ducts at the market segment where the company has its
established customer base and strongest market position for
future growth.

Tandberg Data’s SLR & MLR technologies combined in
one common brand: SLR

Tandberg Data decided in September 1998 to adopt the SLR
brand name for all its SLR and MLR products with effect
from March 1999. This was done in order to further build on
the positive customer experiences of SLR in the market. The
previous SLR and MLR products are now brought together
in one common brand: SLR — Scalable Linear Recording.
This SLR product line of tape drives is characterized by
scalability, backward compatibility and very high reliability.

The world’s largest computer manufacturers today using
SLR products include IBM, Sun Microsystems, Compaq

Computer Corporation, Siemens and Fujitsu ICL com-
puters. The SLR (incl. MLR) investment in the Entry-Level
segment, combined with the common brand for all SLR
(incl. MLR) products, is an important contribution to SLR
becoming a de-facto standard in the market.

Sales

Distribution Market

To increase sales through the distributor market, special em-
phasis has been placed during 1998 on further developing a
professional and authorized dealer network. In 1998 the com-
pany’s share of sales to the distribution market grew from
41% in 1997 to 51% of the company’s total revenues in 1998.

OEM Market

Qualification and sales of new products at our international
OEM customers are regarded by Tandberg Data as being
very important. OEM customers contribute to creating in-
creased demand for our products in the distributor market.
Below follows the most significant new OEM launches of
SLR products in 1998 and first quarter 1999.

New OEM launches and deliveries

* IBM, SLR50 (MLR3) to the AS/400 series (February
1999)

¢ Siemens-Nixdorf, SLR50 (January 1999)

Sales to OEM customers and distributors 1997—1998 (NOK mill.)
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* Fujitsu ICL Computers, SLR50 (January 1999)

* Nortel Networks, SLR5 for use in the company’s Call-
Pilot unified messaging system. (January 1999)

* Acer America Corp., SLR50 tape drive as option in their
new Altos 1100 network server (September 1998)

* Lucent Technologies, SLR5 for use as standard in the
company’s INTUITY(TM) AUDIX(R) Multimedia Mes-
saging System. (September 1998)

e IBM, SLR5 to a number of the AS/400 models. (March
1998)

e Siemens, SLR5 to a number of their new Primergy PC
server products launched the same month (January 1998)
¢ Fujitsu ICL Computers, SLR5 to Fujitsu teamserver Ci
and teamserver Gi single and dual processor servers (Janu-

ary 1998)

The Sales Channels

The company is working to achieve SLR as de-facto standard
in the Entry Level market segment, while positioning the
DLT products in the Mid Range segment. The breadth this
creates, in addition to Travan NS, means that the company’s
product portfolio gives Tandberg Data the opportunity to ex-
pand its existing customer base through the ability to offer a
larger product range.

The company’s larger and more competitive product range
provides conditions for increasing revenues in both distribut-
or and OEM markets. During the period ahead the company
will maintain its strong sales focus in both of these markets.
In the distributor market the company will continue its ef-
forts to further develop the professional authorized dealer
network. Both in the OEM and distributor markets, special
importance is attached to quality improvement measures, in-
creased understanding for the real needs of end-users and
dealers, increased system compatibility for the company’s
products, and better customer support and customer service.

Research, product de velopments and strengthened
product por tfolio

Research and development is centrally important at Tand-
berg Data. The establishment of technology partnerships re-
duces development time and risks associated with the devel-

opment of new products. In 1998 Tandberg Data used 9% of
its total revenues for research and development activities.
Technology exchange and partnership with suppliers of criti-
cal components is also an important part of the company’s ef-
forts to create improved profitability through module-based
production.

In 1998 a number of new products were launched. Of these,
SLR is developed and manufactured by the company itself,
while DLT, Travan NS and the library products are manu-
factured by partners, either according to Tandberg Data
specifications or as standard solutions.

Year 2000

All data storage products manufactured by Tandberg Data af-
ter 1. January 1992 will be able to process data exactly from, to
and between the 19. and 20. centuries provided they are used
in accordance with Tandberg Data’s published specifications.

Product launches in 1998

* SLR50 25/50 GB (MLR3) tape drive (January)

* 3 new SLR library systems based on SLR50 (February)

* TRAVAN NS20 Pro 20GB tape drive for Small Business
servers (July)

* SLR24 12/24GB tape drive (July)

e DLT4000 and DLT7000 products (December)

Total Quality

In the information storage market Tandberg Data is regard-
ed as a quality supplier. The company intends to maintain
this competitive advantage and to further strengthen it
through ensuring that quality management continues to be a
guiding principle at Tandberg Data. The company will exer-
cise focus on customers and employees, work with ongoing
improvements and evaluate contributions through result
measurements of different parametres. Through a focus on
total quality linked to improvement tasks and results of these
across the company’s business processes managers and em-
ployees will be motivated to secure Tandberg Data’s goals.

The company is a member of the European Foundation for
Quality Management (EFQM). During the period ahead the
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company will focus more on process management. Tandberg
Data’s quality system was certified according to NS-EN ISO
9001 in 1994.

Organization

Motivated employees, necessary organizational flexibility, in-
creased skills and increased productivity are prerequisites for
future profitable operations.

Skills, motivation and flexibility

As technology company in a market with rapid changes, skills
are an important competitive element. Our future depends
on us having correct skills to develop, manufacture, market and
sell today’s product portfolio in keeping with the customers’
needs. In addition we need to exercise the flexibility and suffici-
ent foresight to follow trends and developments in the market.

The skills of our individuals, based on formal education and
experience, but also on an ability, will and opportunity to apply
these skills, will receive necessary focus, and be updated and
maintained in accordance with the challenges Tandberg Data
meets. Managers must have necessary knowledge and security
to practise management in such a way that employees view
their roles in a wider perspective. Through interaction in and
between departments workers” involvement and creativity will
contribute to increasing Tandberg Data’s organizational skills.

One of Tandberg Data’s goals is to further develop the skills
our company’s employees have and through this to ensure
that the company can offer the market best possible, cost-
effective products. To secure this, the company will strive to
pursue a human resource development policy that aims to
further develop and secure access to further skills.

Health, environment & safety

Tandberg Data places significant emphasis on ensuring that
the business is operated in such a way as to avoid damage to
persons, the external environment or materials. Due regard to
health, environment and safety is an integral and natural part
of planning and implementation of our business activities.

Among areas of focus for 1999 include an investigation of [

The Board

Einar J. Greve, (38) Chairman

Lawyer and partner, Wikborg, Rein & Co. Miscellaneous
chairmanships and memberships of Boards in listed and
non-listed companies.

Jan Haudemann Ander sen, (41)
Graduate in economics, investor, Board member of ASK
Proxima ASA, Q-Free ASA and Nexus Informatics ASA.

Asmund R. Slggedal, (62)

Graduate in Engineering, Purdue University. From 01.04.99
Managing Director of Mosvold-Farsund AS. Previously
Director for Investments, Mosvold-Farsund AS. Chairman
of the Board, Teknoinvest V. Miscellaneous Board member-
ships in Norway and USA.

Jon E. Bjerstad, (45)

MBA, University of Wisconsin, USA. Chairman of the Board,
Nexus Informatics ASA. Miscellaneous other Board member-
ships. Previously Managing Director, Tandberg Data ASA
and DnB Finans. Hired as Managing Director of miscel-
laneous companies.

Employee representatives:
Jan Andresen, (57)
Augusto K onestabo, (56)
Morten Ween, (41)

Corporate Assemb ly

\Voted in by the shareholders:
Tore Egil Holte (Chairman)
Bjarn C. Kaaber

Eivind Astrup

Harald Arnet

Henrik A. Christensen

Svein F. Lien

Birger Nergaard

Voted in by the employees:
Tom Bjgrnsen
Bjagrn Stanger

Esther Meier Stramme
Anne Siri Solberg
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the company’s working environment, establishment of an en-
vironmental control system according to the demands of the
NS-EN ISO 14001 standard, and completion of safety/
security risk analyses. The companys safety protection
measures are regarded as satisfactory. Absences due to illness
for employees decreased and the figure was 5.7 % for 1998.
As far as the company is aware, it does not pullute the atmo-
sphere through its business activities.

Employees

On 31.12.98 Tandberg Data had 610 employees worldwide
(215 women; 395 men), compared to 640 on the same date in
1997. The reduction in the number of employees is mainly
due to the company’s announced rationalization measures im-
plemented during the third and fourth quarters 1998. At year-
end 1998 the employees were distributed between 492 in
Norway and 118 in subsidiaries across the world. In Decem-
ber 1998 the company began appointing employees in con-
nection with the future establishment of DLT production.

Hans Christian Qvist replaced Jon E. Bjgrstad as new Presi-
dent & CEO of Tandberg Data with effect from 01.03.98.
Hans Christian Qvist was ill from the beginning of July 1998.
Due to Tandberg Data having undergone several changes
during the second quarter 1998 the parties jointly agreed
that Qvist resign from his position at Tandberg Data with effect
from 1. March 1999. Exrik Normann, CFO, Tandberg Data, has
been Acting President & CEO during Hans Christian Qvist’s
leave of absence and has now taken over as President & CEO.
In connection with Hans Christian Qvist’s retirement he
received a one-time lump sum corresponding to two year
salaries (NOK 3 mill.). In addition Hans Christian Qvist re-
tains his share option scheme of 350.000 shares approved by
the extraordinary general meeting of shareholders at Tand-
berg Data on 2. July 1998. Exercise price is as previously an-
nounced NOK 29 per share with an addition of 1% per
month during the option scheme’s period to maturity. The
option scheme matures on 15. August 2000.

Shareholder conditions
The current ownership structure is dominated by Norwe-
gian, institutional investors and private finance investors.

Jon E. Bjgrstad was elected as new Board Member in March
1998. Tore Egil Holte brought to a close his period as Chair-
man of the Board in April 1998. Jan Chr. Opsahl was elected
new Chairman of the Board in the same month. Einar J. Gre-
ve was elected new Chairman of the Board in August 1998.

On 31.12.98 Tandberg Data had 3.802 shareholders, of
which 106 were foreign. The foreign share was 14.9 %. In
February 1998 Tandberg Data carried out a stock issue
directed at management and key personnel with an issue of’
772.783 shares at share-price NOK 23.33 per share.

On 20.03.98 Tandberg Data decided to carry out a private
placement directed at Norwegian and foreign institutional
investors of 3.500.000 shares, each at face value NOK 3.00
per share, at share-price NOK 97.00 per share. The com-
pany’s share capital was increased by NOK 10.500.000 from
NOK 105.774.699 to NOK 116.274.699. The total number of
shares following this was 38.758.233. Total issue amount
prior to expenses amounted to NOK 339.500.000.

At a general meeting of shareholders held on 21.08.96 the
Board was granted authority to increase the company’s share
capital by up to NOK 2.888.250 through issue of up to 549.000
shares each at face value NOK 5.25 (or an adjusted number
and face value in the event of share split), for the purpose of
undertaking private placements to the Group’s employees in
line with the incentive scheme determined by the Board.
The Board was granted authority to determine the subscript-
ion rate and related conditions. The term of authority is valid
until the Annual General Meeting of Shareholders 1999.

In addition the Board was granted authority in the Annual
General Meeting of shareholders held on 22.04.98 to in-
crease the company’s share capital by up to 700.000 shares,
each at face value NOK 3.00, in total NOK 2.100.000,—
through a private placement to leading employees and at a
share-price to be determined by the Board.

As of today, the company has altogether authority to allocate
1.528.776 shares.

D




At an extraordinary general meeting of shareholders held on
2. July 1998 it was decided to recommend to the Board a
change in exercise price from NOK 70,— to NOK 40,— per
share in connection with existing share purchase schemes for
employees and management.

Shares, as of 31.12.98, owned or administered by members
of the Board, the Company Assembly and the President and
CEQ, are as follows:

TheBoard ~~  No.of shares

Einar ]. Greve 150.000
Jan Haudemann Andersen (Datum as) 4.095.400
Jon E. Bjgrstad (Mocca Holdning as) 190.000
Asmund R. Slggedal (Mosvold-Farsund AS) 2.361.000
Jan Andresen 3.284
Augusto Konestabo 4.524
Morten Ween 2.524

Corporate Assembly ~~ No. of shares
Elected by shareholders:

Tore Egil Holte (Servus)
Eivind Astrup (Pactum as)

10.000
20.000
President &K CEQO ~ No. of shares
Erik Normann (Nebula AS) 25.300

Future pr ospects
With the new products launched in 1998, the main part of

the company’s existing product portfolio is now well-posi-
tioned in the growth part of the total product life-cycle curve.
In 1999 Tandberg Data plans further product launches both
within Entry-Level (company’s SLR products) and Mid-
Range (mainly DLT) segments, as well as automation.

It is expected that more OEM agreements will be made for
the company’s SLR and DLT products in 1999 and that the
growth in sales for the company’s SLR family will be further
strengthened thoughout the year. The company will continue
the task of creating a stronger market position for SLR and
DLT products.

In addition the company will work objectively to position it-
self as an information storage partner through strategic
alliances associated with technology, market and comple-
mentary equipment.

Other items
Renumeration to the Board is outlined in Note 4 in the
accounts.

Allocation of Pr ofit/Loss

Profit before tax for Tandberg Data ASA was negative at
NOK 9.143 mill., and after tax negative at NOK 9.152 mill.
The Board proposes that the year deficit be covered as follows:

E ]- -l ‘I D!!Iﬁ f! I5-: m]‘
Sumcovered  NOK9.152 mill.

Oslo, 11. March 1999

Einar J. Greve

(sign.)

Chairman

Jon E. Bjgrstad
(sign.)

Morten Ween
(sign.)

Jan Haudemann Andersen

(sign.)

Augusto Konestabo
(sign.)

Asmund R. Slpgedal

(sign.)

Jan Andresen

(sign.)

Erik Normann
(sign.)
President & CEO




The estimated ave -
rage time interval
between each time
a technical error
occurs on an SLR
tape drive is so long,



that an employee
would have to work
for 166 years with -
out absence to be

equally stable!

* The calculation is based on an
employee working approx. 1800



Accounts o
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Profit and Loss

Tandber g Data Group Amounts in NOK 1.000 Tandber g Data ASA
1997 1998 Notes 1998 1997
888 827 1020 191 Sales Revenue 2 837 298 778 587
428 959 541 216 Cost of materials and inventory changes 3 495 830 422 808
244 957 278 777 Salaries and other personal expenses 4 215119 189 463
123 161 169 769 Other operating expenses 105 617 79 410
22 738 26 403 Depreciation 15 23439 20 399
2984 2 385 Bad debts 9 2516 3236
822 799 1018 550 Total operating expenses 842 521 715 316
66 028 1641 Operating pr ofit (5223) 63271
6 128 18 991 Interest income 19 000 4393
2 037 291 Other financial incomes 0 3098
(3 304) (2 797) Interest expenses (1 122) (1 726)
0 (22 293) Other financial expenses (21 798) 0
4861 (4 808) Total financial income and e xpenses (3920) 5765
70 889 (3167) Profit bef ore tax es (9143) 69 036
(19 606) (8 810) Taxes 7 (©)) (18 885)
51283 (a1977) Profit for the y ear (9 152) 50151
(©)] 176 Minorities share of Profit 16
51274 (11 801) Corporate pr ofit for the y ear
Parent compan y’s allocations 1998 1997
Year profit (9 152) 50 151
Transferred from/allocated to distributable reserves (9 152) 50 151



Balance Sheet
Tandber g Data Group

31.12.97 31.12.98
182 641 443 822
147 173 182 754

19 703 27 223
166 876 209 977
172 128 202 362
521 645 856 161

831 1080
0 0
831 1080

54 901 47 109

13 996 17 742

12 135 16 544

81032 81 395

81 863 82 475
603 508 938 636

Tandber g Data Group

31.12.97 31.12.98
17 713 6 851
61 785 60 797
20 261 9 252
45 237 78 964
19674 17 513

164 670 173 377
1183 435
16 894 8 365
9 003 8 621
27080 17 421
788 596
103 456 116 275
0 0

0 0

307 514 630 967

410970 747 242

603 508 938 636

Amounts in NOK 1.000

Cash and deposits in bank

Accounts receivable

Other short term receivables

Total shor t term receiv ables

Total in ventories

Total current assets

Long term receivables

Shares in subsidiaries

Total long term in vestments

Tools and instruments

Vehicles, EDP equipment & furnishings
Buildings & building alterations/fittings
Total fix ed assets

Total capital assets

Total assets

Amounts in NOK 1.000

Short term liabilities

VAT, tax with holdings, assessed tax, & vac. pay
Tax payable

Accounts payable

Other short term liabilities

Total shor t term liabilities

Mortgage loans

Other long term liabilities

Pension liabilities

Total long term liabilities

Minority interests

Share capital

Legal reserve

Temporary restricted retained earnings
Group funds

Total equity

Total liabilities and equity

Tandber g Data ASA

Notes 31.12.98 31.12.97
8 390 743 141729

9 127 011 113 224
10,11 59 145 24 035
186 156 137 259

12 166 743 131 822
743 642 410810

0 0

13 44 212 44 212
44 212 44 212

46 683 54 569

12 064 9581

4296 692

15 63 043 64 842
107 255 109 054

850 897 519 864

Tandber g Data ASA

Notes 31.12.98 31.12.97
19 0 253
46 642 46 463
7 0 18 848
67 262 41 090
15 299 16 526
129 203 123180
20 0 0
8 349 16 554
6 8 621 9 003
16 970 25 557

16
116 275 103 456
118 535 118 535
469 914 149 136
0 0
17 704 724 371127
850 897 519 864




Balance developments (%)

Assets 1994
Cash and deposits in bank 5
Short term receivables 46
Inventories 24
Fixed assets 25
Liabilities and equity 1994
Short term liabilities 44
Long term liabilities, deferred tax and minority interests 24
Equity 32

1995
10
34
28
28

1995
38
27
35

1996
40
27
19
14

1996
31
18
51

1997
30
28
28
14

1997
27

68

1998
47
22
22

1998
18

80



Cash Flow Analysis
Tandber g Data Group

1997

51274

22738
- 204
9

- 884
6102

- 29841
- 75408
- 14967
6134

- 753
12955

- 22845

- 39455
630

174
1099

- 37 552

8 482

- 53 238
-6978
97 756
46 022

-14 375

197 016

182 641

1998

- 11801

26403
- 26
-176

3894

-43101
- 30234
33727
- 3149
- 382

- 11009
- 35854

- 25512
185
- 249

- 25576

- 10 862

- 748

- 8529

342 750

322 611

261 181

182 641

443 822

Amounts in NOK 1.000 Tandber g Data ASA
1998 1997
Cash flo ws fr om operational activities
Adjustments made to balance the result after tax (loss) against - 9152 50151
net cash from operational activities:
Ordinary depreciation 23439 20399
Profit (loss) based on sale of fixed assets - 26 0]
Minority interests
Profit based on sale of investments in shares 0 -884
Other 0 0
Changes in operational assets and liabilities:
Trade debtors and other short term debts - 47859 - 35442
Inventories - 34921 - 58333
Trade creditors 27210 - 18043
Accrued costs, social benefits and other liabilities - 1048 6035
Pension liabilities - 382 - 753
Tax payable - 18848 14648
Net cash flow from (deployed for) operational activities - 61587 - 22222
Cash flo ws fr om in vestment activities:
Payments in connection with purchase of fixed assets -21799 - 36728
Deposits in connection with sale of fixed assets 185 630
Net changes long term debts 0 0
Deposits in connection with sale of shares and other investments 0 1099
Net cash flow from (delpoyed for) investment activities -21614 - 34 999
Cash flo ws fr om financing activities:
Net changes in short term financing of debts - 253 -1201
Payments for repayment of long term liabilities 0 - 52283
Leasing costs paid associated with financial leasing - 8205 -7 318
Deposits of new equity 342 750 97 756
Net liquid assets from financial activities 334 292 36 954
Effect of exchange rate changes on cash
and cash equivalents -2077 866
Net increase (reduction) cash and cash equivalents 249 014 -19 401
Cash reser ves and reser ves of cash equiv alents
at beginning of period 141 729 161 130
Cash reser ves and reser ves of cash equiv alents
at end of period 390 743 141729




sAccounting Principles .

General

The Group accounts show the total financial result and the total financial position of the parent company and its ownership shares
in other companies presented as one entity. Tandberg Data’s financial statement is presented in accordance with Norwegian laws
and generally accepted accounting standards.

Consolidation Principles

The Group financial statements show the company’s financial position as one single entity. Tandberg Data’s consolidated financial
statement includes the parent company and the companies where Tandberg Data directly or indirectly owns more than 50% of the
shares. The companies are specified in note 12. Minority interests are shown as a separate item in the financial statements. This
means that all financial items above the line of minority interests, both in the Profit & Loss accounts and the Balance sheet, include
the minority’s share of these items.

Transactions and accounts between the corporate companies are eliminated. All internal gains in inventories are eliminated in the
financial statement. For consolidation of foreign subsidiaries, the profit & loss statement is converted into NOK according to the
year’s average exchange rate. Assets and liabilities are converted according to the exchange rate on the date for closing of books.
Conversion differences are included directly in the Group’s equity.

Principles related to Classification and Evaluation

The financial statement is based on the basic principles of historic costs, comparisons, going concerns, congruence and conser-
vatism. Liquid assets consist of funds, postgiro, bank deposits and short-term capital bank placings. The classification of current
assets includes all assets associated with the flow of goods, and demands refunded within one year, as well as assets that are de-
cided not for permanent ownership or use by the business. All other assets are fixed assets.

Evaluation of current assets is made by taking the lowest of the two figures for 1) acquisition cost, and 2) real value. Fixed assets
are evaluated at acquisition cost minus the company’s financial depreciations. The Group'’s trade debtors in NOK are evaluated at
lowest value of real value and face value. Provisions for hidden losses are described in note 9.

Inventories are estimated by taking the lowest of the two figures for 1) cost-price according to the “first-in, first-out” principle, and
2) the estimated sales price. The cost price consists of direct materials and direct wages as well as the share of indirect expenses
associated with manufacturing and procurement costs for goods purchased. Value of obsolete stock is estimated continuously and
reduces the value of inventories.

Capital Assets

Total fixed assets are recorded in the Balance sheet at acquisition cost plus re-evaluation minus accumulated depreciations. All fi-
xed assets with a cost-price of over NOK 15.000 are capitalised. Improvements are capitalised and direct maintenance is cost-ac-
counted. Depreciations are calculated on a linear basis according to the different assets’ financial life-time. For the company’s as-
sets, machinery, furnishings and fittings the depreciation period varies from 2—7 years. The shortest life-time is for computer equip-
ment and office automation as well as for investments in manufacturing equipment.

Short-term Liabilities
Short-term liabilities are liabilities where the final payment date is within one year, including bank-rate limitations for long-term liabilities.

Provisions for Bad Debts
Individual accruals are made for bad debts when debts are particularly uncertain. There is a special focus on age distribution, the
degree of legal right of the debt and on instances for which it is known that the debtor has payment difficulties.

Guarantee Accruals

Accruals for future product guarantees are based on data from previously incurred guarantee expenses as well as the year’'s
sales revenue and guarantee liability. The guarantee accruals are shown as part of the short-term liabilities.



Pension Expenses

The company has a Group Pension Scheme (secured contributions) for its employees. This provides a defined future pension
contribution. The pension contribution is based on the number of accrued years as member of the scheme and wage level at
maturity of pension.

Income and Cost Recording Principles

The year accounts are drawn up in accordance with the historic cost principle. Incomes are recorded at the time of contribution. Ac-
counts are registered when costs are due. On termination of product groups, the costs associated are accounted for at time of
decision.

R&D Expenses
All costs in connection with research and development are cost-accounted continuously.

Tax Expenses
Tax expenses consist of tax-payable and deferred tax. Deferred tax is calculated on the basis of temporary differences between
accounting and tax-related values, the tax rate being that of balance day.

According to Norwegian accounting principles, deferred tax assets (deferred tax advantages) can only be recorded if they are as-
sumed to be realisable, and limited to the size of the company’s estimated deferred tax liability.

Foreign Currency

Transactions in foreign currency are converted to NOK according to the exchange rate at time of transaction. Liquid assets, short-
term debts and short-term liabilities in foreign currency are recalculated according to the exchange rate at the time of books clos-
ing. Long-term liabilities in foreign currency are recalculated to lowest of the year’s closing rate and historic rate. Long-term assets
in foreign currency are recalculated to highest of the year’s closing rate and historic rate.

Long-term debts and liabilities within the same currency are evaluated collectively. Net realised loss disagio is cost-accounted in
financial expenses. Net unrealised agio for long-term items are only recorded if they reverse previously registered unrealised
disagio.

Leasing

Leasing agreements that transfer the major part of the risk and advantages associated with owning capital equipment to a renter
are classified as financial leasing. Assets obtained through financial leasing are activated and depreciate throughout the asset’s
economic life-time. Correspondingly, the leasing obligation is recorded as a liability. The rent element is recorded as a financial ex-
pense, while the capital element is recorded as liability instalments. Leasing agreements that fail to satisfy the above-mentioned
demands, are regarded as operational leasing. Leasing costs, in such instances, are recorded as ordinary operative expenses.

Future exchange rate contracts
The company has changed its policy concerning currency hedging and as of 31.12.98 the company has no open future exchange
contracts.

Share issues

During 1998, the company has carried out 2 share issues. An issue directed at leading employees in the company was carried out
in March, and amounted to a total of 772.783 shares. This increased the company’s equity by a total of NOK 16.829.000. A priva-
te placement directed at a group of institutional investors was also carried out in March 1998, amounting to a total of 3.500.000
shares. After deductions for issue costs involved this increased the company’s equity by a further NOK 325.920.000.

The company'’s share capital is subsequently NOK 116.3 mill. divided between 38.758.233 shares each at face value NOK 3.00.




2. Operating incomes

(Amounts in NOK 1000) 1998 1997
Operating income 1020 191 888 827
3. Cost of materials
TD Group TD ASA
1997 1998 (Amounts in NOK 1000) 1998 1997
457 752 541 984 Purchase of raw materials and goods 501 356 447 455
28 793 768 Changes in inventories, WIP and finished goods 5526 24 647
428 959 541 216 Total materials consumption 495 830 422 808

4. Salaries and other renumerations

President & CEO was ill during the year. Salary and payments to acting President & CEO have been NOK 933.471. In addition
comes the value of car and share option scheme. Renumeration to the Board and Corporate Assembly amount to NOK 539.000
and NOK 100.000 respectively. The company’s Chairman of the Board has also received a legal fee renumeration of NOK 940.200
for tasks outside the Board's ordinary work. Auditor fees for 1998 are cost-accounted at NOK 682.850. Hereof audit: NOK 253.000,
and additional assistance: NOK 429.850. In connection with President & CEO Hans Christian Qvist's retirement on 1. March 1999
a one-time gratuity corresponding two year salaries is paid, in total NOK 3 mill. In addition he maintains his share option scheme
of 350.000 shares at exercise price NOK 29.00 per share, with an addition of 1% per month during the shares’ term to maturity.
The shares mature on 15. August 2000. In addition to the 350.000 shares owned by the previous President & CEO, 150.000
shares have been issued to the Marketing Director at share price NOK 23.00, with an addition of 1% per month during the shares’
term to maturity. These shares mature on 31. December 2000.

The Board has on 31. December 1998 authority to allocate 1.528.776 shares to leading employees. In January 1999 the Board ap-
proved a total framework for share option schemes to leading employees for 1999 and 2000 limited to a maximum of 1 mill. sha-
res. The shares will have an exercising share-price of NOK 40.00.

5. Research and Development Costs

Research and developments costs are included in operating costs. The total research and developments costs for 1996, 1997 and
1998 are NOK 62.921.000, NOK 80.648.000 and NOK 100.576.000 respectively. These costs accumulate for the business in Nor-
way only.

6. Pension expenses
Tandberg Data has a group pension scheme covering wages up to 12 G (Norwegian pension authorities). The company’s pension

scheme is regarded as a benefit plan. The pension scheme covers a total of 458 active and 96 invalid/pensioned employees.

Assumptions for the calculations:

Discount rate 6.0 % Inflation 25%
Assumed rate of return 7.0 % Pension adjustments 2.0%
Salary increase 3.3% AFP withdrawal 50.0 %
TD Group TD ASA

1997 1998 (Amounts in NOK 1000) 1998 1997

4163 5278 The year’s pension earnings 5278 4163

3307 3745 Interest expenses of pension liabilities 3745 3307

(2 294) (3307) Assumed return on pension assets (3307) (2 294)

0 (CB)) Repayment of implementation gains (CB)) 0]

502 151 Employer’s National Insurance contributions 151 502

5678 5774 Net pension e xpenses 5774 5678



TD Group TD ASA
1997 1998 (Amounts in NOK 1000) 1998 1997
Pension liabilities
48 362 63 498 Pension liabilities at the beginning of the year 63 498 48 362
3352 4973 The year’s pension earnings 4973 3352
3307 3745 Interest expenses of pension liabilities 3745 3307
4 825 (93) Repayment of implementation (gains) / losses (93) 4 825
(2 236) (1 943) Pension payments (2 943) (2 236)
57 610 70 180 Pension liabilities at the end of they ear 70 180 57 610
Pension funds
41 227 45513 Pension funds at the beginning of the year 45513 41 227
1161 3307 Expected dividends 3307 1161
4 265 4 680 Pension premium deposits 4 680 4 265
(1 165) (1 230) Pension payments (1 230) (1 165)
45 488 52 270 Pension funds at the end of the year 52 270 45 488
Net liabilities
12 122 17 910 Net pension liabilities 17 910 12 122
(3731) (4 161) Not profit & loss accounted estimation changes (4 161) (3731)
(0] (5 386) Not profit & loss accounted implementation effect (5 386) (0]
612 258 Employer’s contribution 258 612
9 003 8 621 Net pension liabilities on 31.12. 8 621 9 003
Pension benefits concern parent company only. The subsidiaries have no benefit plans.
7. Taxes
TD ASA
(Amounts in NOK 1000) 1998 1997
Profit before taxes (9 143) 69 036
Permanent differences 817 814
Issue costs (13 580) (3 189)
Changes to temporary differences 21 906 664
Profit taxab le (0] 67 325
TD Group TD ASA
1997 1998 The year's tax e xpenses 1998 1997
18 848 0] Tax payable for the year’s taxable profit 0] 18 848
37 9 Tax previous year 9 37
721 8 801 Tax for foreign subsidiaries 0] 0
19 606 8 810 The year’s tax expenses 9 18 885

The tax effects of temporary differences and deficits carried forward that have given rise to deferred tax and deferred tax advant-

ages (obligations) as of 31. December 1997 and 1998 are shown below: Tax rates in the different countries are used during calcul-

ation of the tax effect for the different advantages. @




TD Group
1997 1998
480 1180
1615 521
7 489 11 761
- 7900 - 750
1 600 511
2521 2414
4101 6 048
9 906 21 686
-9 906 - 21 686
(0] (0]

(Amounts in NOK 1000)

Shor t-term items

Trade debtors

Inventories

Allocations

Long-term items

Fixed assets

Other assets

Pension liabilities

Loss to be carried forward
TOTAL

Reduction due to upper limit rule
Deferred tax ad vantage / deferred tax liabilities

Estimated RISK amount on 01.01.1999 is NOK 0.00 per share.

8. Liquidities

Tax deductions tied up for Tandberg Data ASA amount to NOK 9.327.095.

9. Trade debtors

TD Group
31.12.97 31.12.98
151 551 193 261
-4 378 -10 507
147 173 182 754
2984 2 385

(Amounts in NOK 1000)

Trade debtors gross

Allocations for hidden losses
Trade debtor s 31.12.

Loss on demands in the accounts

10. Group receivables and debts
Including the following intercompany accounts for TD ASA accounts:

(Amounts in NOK 1000)
Trade debitors

Other short-term receivables
Supplier liabilities

Total inter compan y accounts f or the Gr oup

11. Other short-term receivables

TD Group
31.12.97 31.12.98
257 9 609
7 407 12 808
12 039 4 806
(0] (0]
19 703 27 223

(Amounts in NOK 1000)
Employee-related receivables

VAT recoverable

Prepayments to suppliers
Receivables: subsidiaries

Total other shor t-term receiv ables

TD ASA
1998 1997
1180 480
521 1615
3575 4092
- 750 - 7899
2373 2373
2414 2521
0 0
9314 3181
-9314 -3181
0 0

TD ASA
31.12.98 31.12.97
131 227 114 937
-4 216 -1713
127 011 113 224
2516 3236

TD ASA

31.12.98 31.12.97
78 437 54 693
42 762 16 022
2939 3719
124 138 74 434

TD ASA
31.12.98 31.12.97
2354 114
11 722 7 007
2 307 892
42 762 16 022
59 145 24 035



O
O
12. Inventories
TD Group TD ASA

31.12.97 31.12.98 (Amounts in NOK 1000) 31.12.98 31.12.97
85 750 113 485 Raw materials 113 327 85 663
19 140 19 822 Work in process 19 822 19 140
84 863 85 790 Finished goods 44 878 39515
(17 625) (16 735) Provision for obsolete goods (11 284) (12 496)
172 128 202 362 Total in ventories 166 743 131 822

13. Shares in subsidiaries
Currency SHEIC) Owner- Bookvalue Book v alue
(Amounts in NOK 1000) Capital ship in % 31.12.97 31.12.98
Tandberg Data Storage AS NOK 50 100.0% 50 50
Tandberg Data GmbH DEM 5200 100.0% 12 725 12 725
Tandberg Data Inc. UsD 1 000 100.0% 6 000 6 000
Tandberg Data SA FRF 8 100 100.0% 10 877 10 877
Tandberg Data Japan JPY 1 400 000 100.0% 7 730 7 730
Tandberg Data Asia SGD 1500 87.0% 5804 5804
Tandberg Data UK GBP 100 100.0% 1026 1026
Total shares in subsidiaries 44 212 44 212

14. Shares in other companies
Currency Ownership Bookvalue Bookvalue

(Amounts in NOK 1000) in % 31.12.97 31.12.98
HGL Int. AB SEK 5.0 (0] (0]
Total shares in other companies 0] 0

The shares in HGL Int. AB were acquired in connection with our sale of Tandberg Data Display AS to HGL Int. AB in March 1996.
The shares are recorded at cost-price NOK 1.00

15. Fixed assets

Tandber g Data ASA Tools and Vehicles, Building Total
instruments equipment alterations
(Amounts in NOK 1000) and fittings & fittings
Original cost 1.1. 149 998 58 329 705 209 032
Add-in 9 550 8575 3674 21 799
Disposal 804 138 0 942
Total original cost 31.12. 158 744 66 766 4 379 229 889
Accumulated depreciations 1.1. 94 784 48 610 13 143 407
The year’s depreciations 17 277 6 092 70 23439
Total accumulated depreciations 112 061 54 702 83 166 846
Total book-accounted v alue 31. Dec. 46 683 12 064 4296 63 043




Tandber g Data ASA Tools and
instruments

(Amounts in NOK 1000)

Original costs 1.1. 151 288
Add-in 9 828
Disposal 804
Currency adjustments 150
Total original costs 31.12. 160 462
Accumulated depreciations 1.1. 96 387
The year’s depreciations 17 679
Currency adjustments (714)
Total accumulated depreciations 113 352
Total book-accounted v alue 31. Dec. 47 110

Investments and disposals

1998
(Amounts in NOK 1000) Add-on Disposal
Fixtures and fittings 18 125 942
Buildings 3674 0
TOTAL TANDBERG DATA ASA 21799 942
Fixtures and fittings 21837 1882
Buildings 3675 0
TOTAL TANDBERG DATA GROUP 25512 1882

1995
(Amounts in NOK 1000) Add-on Disposal
Fixtures and fittings 43 076 575
Buildings 0 0
TOTAL TANDBERG DATA ASA 43 076 575
Fixtures and fittings 48 615 2704
Buildings 40 2 306
TOTAL TANDBERG DATA GROUP 48 655 5010

16. Minority interests

(Amounts in NOK 1000)

Minority interests on 31.12.97 788
Minority share of the year’s net profit (176)
Reduction minority interests 0
Changes in conversion differences (16)
Minority interests on 31.12.98 596

Vehicles, Building
equipment alterations
and fixtures & fittings
75 999 16 161
12 010 3675
1078 0
1448 1624
88 379 21 460
62 003 4 852
8 247 477
387 (413)
70 637 4916
17 742 16 544
1997
Add-on Disposal Add-on
36 023 16 198 11 835
705 0
36 728 16 198 11 835
38 709 17 159 12 964
746 0 0
39 455 17 159 12 964
1993/94
Add-on Disposal
20 118 3579
3067 1
23185 3580
30544 62 792
2 258 1
32 802 62 793

Total

243 448
25512
1882
3222
270 300

163 242
26 403
(740)
188 905

81 395

1996
Disposal
3302
80 307
83 609

11 053
86 668
97 721



17. Equity for Tandberg Data ASA

SHEIC) Legal Redemp. Total
(Amounts in NOK 1000) Capital Reserves Funds Equity
Tandberg Data ASA 31.12.97 103 456 118 535 149 136 371127
Employee share issue February 98 2319 14 511 16 829
Issue March 98 10 500 315 420 325 920
The year’s deficit (9 152) (9 152)
Equity on 31.12.98 116 275 118 535 469 915 704 724

At year-end, the share capital consists of a total of 38.758.233 shares.

Equity f or Tandber g Data Group

Share Consol. Total
(Amounts in NOK 1000) Capital Reserves Equity
Equity on 31.12.97 103 456 307 514 410 970
Employee issue February 98 2318 14511 16 829
Issue March 98 10 500 315 420 325 920
The year's deficit (11 800) (11 800)
Conversion difference, change in year 5323 5323
Equity on 31.12.98 116 274 630 968 747 242

18. Earnings per share
Earnings per share is calculated by taking the year’s profit adjusted for minority interests divided by the average number of shares
during the period.

Year pr ofit Average no. Earnings
after min. int. shares per share
Earnings per share 1997 51 274 33 453 052 1,53
Earnings per share 1998 -11 801 37 754 486 -0,31
19. Short-term deduction facilities
Interest Amount in Amount in
(Amounts in NOK 1000) Rate Currency NOK
Dresner Bank 3.5% DEM 1.500 6 851

Tandberg Data ASA had on 31.12.98 an unexercised short-term deduction facility in Skandinaviska Enskilda Banken amounting to
a total of NOK 140 mill. This consists of a short-term deduction facility of NOK 90 mill., as well as a multi-currency bank overdraft
of NOK 50 mill. Mortage in the company'’s trade debtors and inventories is taken as security.

20. Mortages and guarantee liabilities

TD Group TD ASA
31.12.97 31.12.98 (Amounts in NOK 1000) 31.12.98 31.1297
1183 435 Secured by mortgages 0] 0
10 814 11 674 Book value of mortgaged buildings 0] 0
16 553 8 349 Debts secured in assets 8 349 16 553
0 0] Guarantees for subsidiaries 0] 8418

@

Of the company’s total long-term liabilities, NOK 0.4 mill. is secured in buildings. Of the company’s other liabilities NOK 8.3 mill. is
secured in assets.




21. Leasing / building rent agreements

Tandberg Data ASA has ongoing leasing responsibilities for vehicles amounting to NOK 2.150.000 per year, until mid-year 2001.
The company’s premises in Kjelsasveien 161, Oslo, Norway were sold in December 1996, and rented back for a period of 11
years, with the right to a further extension of 5 + 5 years. Annual rent is NOK 10.5 mill. adjusted for consumer price index.

Part of the company’s and the group’s production equipment is financed by financial leasing. Annual liability amounts are listed
below. After expiry of leasing period, the company has the right to continue the leasing arrangement at reduced leasing cost.

1999 5592
2000 3207
2001 140
2002 and thereafter -
Total 8 939
Long term liabilities 8 349

22. Comparative figures 1994 - 1998 for the Group

(Amounts in NOK 1000) 1998 1997 1996 1995 1994
Operating incomes 1020.2 888.8 877.8 853.7 855.4
Operating expenses 1018.6 822.8 809.1 809.7 811.0
Operating pr ofit 1.6 66.0 68.7 44.0 44.4
Total finance items (4.8) 49 (7.1) (7.6) (7.4)
Share of profits in associated companies 0.0 0.0 0.0 0.3 (0K:]
Profit bef ore tax (3.2) 70.9 61.6 36.7 37.8

23. Geographic distribution of Data Storage revenues
The geographic distribution of sales is based on the customers’ localisation.

(Amounts in NOK 1000) 1998 1997 1996 1995
Europe 495 292 403 950 360 507 412 345
USA 456 335 389 850 351 390 366 244
Asia 64 442 95 027 116 855 75 127
Africa 4122

Total operating incomes 1020 191 888 827 828 752 853 716



Auditor’s report .

to the Annual General Meeting of Shareholders in Tandberg Data ASA

Audit Report 1998 (translation from Norwegian)

We have audited the financial statements for Tandberg Data ASA for 1998, showing an annual deficit of NOK 9.152.000 for the
parent company and an annual deficit of NOK 11.801.000 for the group. The financial statements, consisting of the Board of
Directors’ report, profit and loss account, balance sheet, cash flow statement, notes and consolidated financial statements, have
been presented by the company’s Board of Directors and its President & CEO.

Our responsibility is to examine the company’s financial statements, the accounts and accounting records and other related
matters. We have performed the audit in accordance with the relevant laws, regulations and generally accepted auditing stan-
dards. We have performed the audit procedures which we have considered necessary to confirm that the annual report and ac-
counts are free of material errors or misstatements. We have examined on a sample basis the evidence supporting the accounting
items and assessed the accounting principles applied, the estimates made by management, and the overall financial statements’
content and presentation. To the extent required by generally accepted auditing standards we have reviewed the company’s ma-
nagement routines and internal controls.

The Board’s proposal to cover the year deficit is in accordance with the requirements of the Joint Stock Companies’ Act.

In our opinion, the financial statements are prepared in accordance with the Joint Stock Companies’ Act and present fairly the
financial position of the company and the group as of 31.12.98, and the result of the operations in the accounting year in
compliance with generally accepted accounting principles.

Oslo, 11. March 1999
Price waterhouseCooper s DA

7

Erling Elsrud
State Authorized Public Accountant (Norway)

Statement of the Company Assembly to the Annual General Meeting

The company assembly made the following recommendation to the Annual General Meeting:

“In a meeting held on 18. March 1999, the Company Assembly decided to recommend that the Annual General Meeting approve
the Board'’s proposed Financial Statements for Tandberg Data ASA (parent company) and the Tandberg Data Group, as well as the
Board’s proposal to cover the negative year result from the distributable reserves of Tandberg Data ASA.”

Oslo, 18. March 1999
CRTI W
les

Tore Egil Holte
Chairman, Company Assembly @
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Goals for our Shareholder s

Tandberg Data’s goals relate to all areas of the company’s
business activities. One of these goals is to maximise return
on investments for our shareholders. It is the company’s
opinion that this is best achieved by focusing on growth in
sales revenue and profits.

Share-Price De velopments

The positive share-price developments in 1997 stagnated
during 1st. Quarter 1998, and subsequently declined signi-
ficantly throughout the 2nd. and 3rd. Quarter. In the 4th.
Quarter, and the first two months of 1999, the Tandberg
Data share gradually increased in value. At the start of 1998
the share-price of the Tandberg Data share was NOK 85.00.
On 31.12.1998 the share-price of the Tandberg Data share
was NOK 26.50, capitalizing the company at NOK 1.027
mill.

The decline in share-price for the year period was 68.8%.

During the same period the total index of Oslo Stock Ex-
change fell by 26.7%. The liquidity of the Tandberg Data
share throughout the year has been good with a turnover rate
for the number of shares issued of 204.3%. The Tandberg
Data share was the fifth most liquid share on the Oslo Stock
Exchange, related to capitalized value.

During 1998 the company carried out 2 private placements.

In February 1998 Tandberg Data ASA carried out an issue of|
772.783 shares, at share-price NOK 23.33 per share, directed
at key employees.

On 20.03.98 Tandberg Data decided to carry out a private
placement of 3.500.000 shares, each at face value NOK 3.00
per share and share-price NOK 97.00 per share, directed at
Norwegian and foreign institutional investors. The com-
pany’s share capital was increased by NOK 10.500.000 from
NOK 105.774.699 to NOK 116.274.699. The total number of

Share Price Developments — Tandberg Data
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shares after this issue was 38.758.233. The total issue amount
prior to expenses amounted to NOK 339.500.000.

At the Annual General Meeting of shareholders held on
22. April 1998, the board was granted authority to increase
the company’s share capital by up to 700.000 shares, each at
face value NOK 3.00, and in total NOK 2.100.000,— through
a private placement directed at leading employees and oper-
ative board members at a share-price to be decided by the
Board.

In an extraordinary general meeting of shareholders held on
2. Tuly1998, a decision was made to recommend to the Board
a change in exercise price from NOK 70.00 to NOK 40.00
per share in connection with existing share purchase
arrangements for employees and management.

Information — In vestor Relations

It is important that the market be given prompt and relevant
information regarding the company’s business goals and
vision in order for the share-price to reflect the company’s
developments. In addition to the Annual Report, Tandberg
Data publishes Quarterly Reports with key figures. The com-
pany also holds presentations for individual investors and
shareholders and also for larger groups both in Norway and
abroad. Tandberg Data strives to provide ongoing informat-
ion to the market concerning events that can have a bearing
on determination of the share-price.

Composition of Shareholder s

At the end of 1998, Tandberg Data had 3.802 shareholders,
of which 106 were foreign. 14.9 % of the shares were owned
by foreign investors.

The 20 largest shareholders as of 08.03.1999 are listed below.

Largest shareholder as of 08.03.1999 was Datum AS with
10.6% of the share capital.

The 20 largest shareholder s as of 08.03.99

No. shares

%

as of 08.03.99 share

Datum AS

Mosvold-Farsund AS
Kommunal Landspensjonskasse
Adrian AS

State Street Bank & Trust Co.
Hartog & Co. AS

Horisonten AS
Verdipapirfondet Delphi Norge
Cedel Bank

Storebrand Livsforsikring AS
Norsk Hydros Pensjonskasse
Pinnacle AS

Omega Investment Fund
Industrifinans Aktiv
Aksjefondet Gambak
Armadillo AS

Vital Forsikring AS

Var Livsforsikring AS

Voldberg, Tore Aksel

Leif Hgegh & Co. Shipping AS

NOR 4 095 400
NOR 2361 000
NOR 1916 150
NOR 1 530 000
USA 1474313
NOR 1 100 000

NOR
NOR
LUX
NOR
NOR
NOR
NOR
NOR
NOR
NOR
NOR
NOR
NOR
NOR

970 000
900 000
798 400
790 000
775 000
750 000
679 350
601 000
600 000
580 000
545 800
541 000
540 012
460 000

10.6
6.1
49
3.9
3.8
2.8
2.5
2.3
2.1
2.0
2.0
1.9
1.8
1.6
1.5
1.5
1.4
1.4
1.4
1.2
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Tandberg Data taces the challenges
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Erik Normann

For Tandberg Data, 1998 has been a year filled with challenges. After a turbulent first half-year with failing revenues
and a negative result the company has achieved, during the course of the year, significant growth in revenues and
recovered profitability.

Second half-year 1998 was characterized by positive market developments and also positive effects derived from the
activities the company immediately initiated to increase sales and improve cost efficiencies.

The company’s goals for the second half-year included surpassing 100 MNOK in revenues for a single month, achieving
300 MNOK in revenues in a single quarter, and breaking through the 1000 MNOK revenue limit for the year.

All of these goals were achieved during fourth quarter 1998. The company’s planned streamlining measures have been put
into effect and Tandberg Data is in the process of adapting its cost structure to expected market developments. The
company’s financial position has been further strengthened during the year, thus providing good conditions for reaching the
company’s future goals.

The market is again experiencing growth. Tandberg Data has the necessary products in its product portfolio to make use of
this position. The company continues to pursue the task of market orientating its business. The balance between focusing on
the customer, exceeding the customer’s expectations for product and service, and at the same time retaining a correct
technological focus represents a challenge for the time ahead. Tandberg Data wishes to be regarded as a market-oriented
technology company.

As a consequence of the licence agreement entered into with Quantum regarding marketing and manufacturing of DLT
tape drives, the company has adjusted its product positioning of the SLR (and MLR) products to focus these on the profes-
sional entry level segment. The midrange segment is covered with the assistance of the DLT product line. The company will,
with undiminished strength, maintain the current focus on sales and the further development of the SLR product line,
including automation products.

The company is now well positioned for exploiting current market potential, and new strategic partnerships will be import-
ant in order to achieve the company’s growth and positioning strategy. As an “Information Storage Partner” Tandberg Data
will endeavour to establish close co-operation and commitments with strategically important partners.

The future within information storage offers significant opportunities.
Tandberg Data is well positioned and views the coming years with optimism.
Erik Normann

(sign.)

President & CEO
Tandberg Data ASA




The demand for storage of digital information within the
professional market is expected to grow continuously
during the years immediately ahead. Within this market
segment fastest growth is anticipated for information
storage solutions and network systems.

This trend increases the need for very reliable and intelligent
information storage units, systems and solutions of high
quality. Customers increasingly request unattended informa-
tion storage solutions offering improved operational per-
formance, maximum active period of operation and simplici-
ty of use.

Market pr ospects

Within the Entry-Level and Midrange market segments, the
global market in 1998 for digital information storage on mag-
netic tape, measured in revenues, was:

— US$ 2.4 billion for tape drives
(source: Dataquest, August 1998)

— US$ 1.2 billion US$ for automation products
(source: Freeman 1998)

— US$ 1.6 billion for magnetic tape media
(source: Peripheral Research 1998)

Due to leading price-performance rates, tape-based infor-
mation storage is expected to grow continuously and to re-
main the leading media for digital information storage within
small to medium-sized and large organizations. The market
for unattended, magnetic tape based automation systems
with tape drives integrated will increase at a faster pace than
for tape drives alone.

Two special technologies predominate among the different
digital information storage products on the market. These
are:

— Linear Recording used in Travan NS, SLR(and MLR) and
DLT as well as the new LTO technology supported by
IBM, Seagate and Hewlett Packard (expected in the
market from the year 2000).

— Helical Scan used in DAT(DDS) and Smm products.

Global revenues for the Linear Recording technology con-
tinued to grow. This technology strengthened its market
position in 1998 and is expected to grow to more than 60% of
global market revenues in the year 2002 .

The explanation lies in this technology’s leading perform-
ance, reliability, scalability, backward compatibility and

price-perf()rmance ratio.

New tape drives partly based on new technologies and that
are expected to be announced as available on the market
during the next two years, will probably face difficulties in
achieving market acceptance due to the lack of compatibility
with customers’ existing installations.

Markets and pr oducts

Tandberg Data focuses today on the professional market for
so-called secondary-storage digital storage of information on
magnetic tape. The company focuses on the Entry-Level and
Midrange market segments. The products are sold world-
wide through the world’s leading manufacturers of computer
systems, so-called OEM customers, as well as through a
global network of distributors and dealers.

Today, with its Travan NS, SLR and DLT product groups,
Tandberg Data offers the market’s widest product range of
digital information storage solutions within the Entry Level
and Midrange segments. In addition to customer-adapted
OEM solutions, Tandberg Data also offers several market-
oriented information storage configurations sold through dis-
tributors and dealers across the world. These solutions are
supported by all of the most important operative systems and
software applications.

The product strategy is based on the possession of a multi-
technological platform and the ability to offer complete solu-
tions for information storage on magnetic tape. The solutions
include tape drives, automation systems and magnetic tape
(media) adapted to computer manufacturers’ total systems
and solutions.
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New main pr oducts fr om Tandber g Data in 1998
Tandberg Data introduced the following products in 1998 to
further strengthen its competitive situation:

e Travan NS Product Group:

— Tandberg NS20 products — available on the market from
July 1998

The Travan NS product group was expanded with the intro-
duction of a new high capacity tape drive — Tandberg NS20
Pro —in July 1998. This product offers 20GB storage capacity
and a transfer rate of 7.2GB per hour (assuming 2:1 data
compression).

* SLR Product Group:

— Tandberg SLR50 (previously MLR3) — available on the
market from Ist. quarter 1998

The company commenced deliveries of its new Tandberg
SLR50 tape drive from first quarter 1998. SLR50 has 50GB
storage capacity and a transfer rate of 14.4GB per hour
(assuming 2:1 data compression)

At the same time the company launched three new library
systems with capacities ranging from 250GB to 2TB, all
based on the new SLR50 tape drive.

— Tandberg SLR24 — on the market from July 1998
The SLR product group was further strengthened by the

Product strategy and market positioning
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introduction of the new high capacity, very reliable and com-
petitively priced Tandberg SLLR24 tape drive in July 1998.
This product offers 24GB storage capacity and a transfer rate
of 8.6GB per hour (assuming 2:1 data compression).

The SLR product line now offers storage capacities ranging
from 0.5GB to 50GB with transfer rates between 0.7GB and
14.4GB per hour (assuming 2:1 data compression).

— SLR products with 3 years guarantee.

Since May 1998 Tandberg Data offers 3 years guarantee
for its flagship products: — SLR5 4/8GB*, SLR24 (SLR6)
12/24GB*, SLR32 (MLR1) 16/32GB* and SLR50 (MLR3)
25/50GB*.

— Advanced Replacement Service (ARS) Program
Tandberg Data’s strategy is to be “Best in Class” concerning
customer service. Since May 1998 Tandberg Data has ex-
panded its customer service program to offer customers a
two day Advanced Replacement Service program.

The customer receives a replacement product within two
days for a product that fails during its first year.

The customer is also given the opportunity to extend the
ARS period by two or three years. This service comes in ad-
dition to the fact that the company’s SLR portfolio represents
the industry’s most reliable product line.

* DLT Product Group:
— Tandberg DLT4000 and DLT7000

Tandberg Data launched DLT4000 and DLT7000 in the
market December 1998.

— DLT tape drives with two days ARS program as for SLR
tape drives

The company will focus on offering better customer support
and better customer service to stimulate and satisfy custom-
ers’ demands for Tandberg Data’s DLT products.

* = assuming 2:1 data compression




DLT 4000 DLT 7000

SLR Autoloader DLT Autoloader

Tandber g Data pr oducts in 1999 and be yond

For digital information storage solutions within our chosen
market segments, Tandberg Data will continue to utilize the
Travan NS, SLR and DLT technology platforms. These pro-
duct groups will include complete information storage soluti-
ons within each technology and consist of tape drives, auto-
mation systems and magnetic tape (media) adapted to com-
puter manufacturers’ systems and solutions.

— The company will further strengthen and further develop
the tape drives’ and the automation systems’ compatibility
with the operative systems and software applications used in
association with information storage and hardware system
platforms.

— The product plans also include a complete product portfo-
lio of automation solutions for the Entry-Level and Midrange
market segments. As first step in this direction, during first
quarter 1999 Tandberg Data launched autoloaders for both
SLR and DLT.

— Furthermore, during third quarter 1999 the company will
introduce the SLR100 tape drive with up to 100 GB storage
capacity and a transfer rate of 36GB per hour (assuming 2:1
data compression). SLR100 will also be integrated in auto-
mation systems.

— SLR tape drives (from 0.5GB to 100GB storage capacity
during 1999) are recognized for :

* Offering the industry’s best scalability

e Offering the industry’s best backward compatibility

e Offering the industry’s most reliable tape drives

e Offering very competitive total ownership costs

® Being chosen and recommended by the world’s leading
OEM computer manufacturers

— Tandberg Data will uphold its high level of research and
development associated with new competitive information
storage products. With the planned new SLR products’ in-
creased performances, their favourable combination of scal-

ability, backward compatibility, high reliability and advant-

ageous price-performance ratio, will allow SLR to be able to
win further market shares during the years ahead.

— The company will continue to improve its customer sup-
port and customer service in order to be market-leading
within these areas.

— The company is also working continuously to acquire in-
creased knowledge of the customers’ requirements and
demands within each respective market area. This work is
ongoing to be able to offer an attractive and wide product
portfolio as well as to become the preferred supplier and
partner-in-cooperation for the Entry-Level and Midrange
markets.

Technology leader within  “Linear Tape”

Within information storage on tape there are currently two
main technologies in the market: “Linear” and “Helical
Scan”. Both of these technologies have different types of cas-
settes and data formats. The most important product types
within the linear group are DLT, Magstar, Magstar MP, SLR
(and MLR) and Travan.

Capacity developments

SLR 2-50/100

DLT 2/4/7000/SDLT1

DDS1/2/3/4

10 GB 100 GB 1000 GB

The figure shows capacity developments for the most important
tape technologies based on expected technological developments
over the next six to seven years.
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Within the helical scan area the main technology platforms
are Smm and 4mm (DDS). The 4mm platform has domina-
ted the entry-level market for some time, while linear tech-
nology in general has retained a firm hold on the midrange to
high-end of the market.

Today we witness a clear shift of focus towards the dominan-
ce of linear technology within all segments of the professio-
nal market. There are mainly two reasons for this:

1) DDS, which is interpreted by many to be one of the de
facto standards within the Helical Scan area, is beginning
to meet the physical limitations embedded in this techno-
logy and will probably face difficulties in continuing to
meet demands for capacity, transfer rate and quality.
(8mm technology can go a little further, but also has its
own limitations).

2) New technological advancements within linear tape will
now allow products from this technology to be stretched
considerably far regarding performance, while at the same
time offering the opportunity to maintain product costs at
a competitive level.

There are mainly three triggering technologies that have led to
the success of linear tape during the last few years:

a) Thin-film Ma gnetic Resistive (MR) heads for reading and
writing data on the tape. This makes it possible to read/write
many tracks simultaneously, thereby achieving a high transfer
rate of the data.

b) Servo for trac k monitoring. This technology makes it poss-
ible to operate with a large number of tracks on the tape and
thereby increase the capacity without danger of destroying data
on the neighbouring tracks.

c) New methods f or coding the data (PRML). By adopting
these PRML techniques, it is possible to store large amounts of
data on the same tape area (within the same tracks) without
sgeezing the physical density on the tape.

Of the three linear technologies included in the figure on the
previous page, LTO and DLT/SDLT use 1/2” tape, while
SLR today uses 1/4” tape, but shifts to Smm wide tape from
the SLR100 generation onwards. This increases available
tape area by 27%. Because LTO and DLT only use one reel
inside the cassette, the available tape area becomes relatively
large. However, the tape must be pulled out of the cassette to
go around a recording reel inside the drive. With SLR both
tape reels are inside the cassette. Over time this will provide
opportunities for faster access times (“center load”) and
possibly also thinner tape. With expected improvements it is
anticipated that LTO and SDLT will be able to reach capa-
cities in the area of 500 to 800 GB, while SLR should be able
to reach capacities in the area of 300-400 GB.

Linear technology has also a larger potential in transfer rates
due to the fact that it can more easily write and read on many
parallel tracks. The success of information storage products
in this class is not only dependent on having a credible tech-
nological future, but just as much on having a large exisiting
customer base. As new technology on the market AIT has ex-
perienced this, and LTO will be in the same situation when
launching its products. It is first and foremost IBM, HP and
Seagate that are behind the LTO format with accompanying
cassette. The first products are expected in the year 2000.
For comparison, there are approx. three million SLR and
1 million DLT tape drives already in the market.

Quantum is at the same time further developing DLT. It is
expected that the new high-end SDLT will be available on
the market during autumn 1999. LTO will compete mainly
with SDLT.

Tandberg Data has been a pioneer for use of the three tech-
nologies: thin-film MR heads, servo track monitoring and
PRML data coding. and has been alone in the main part of
this market with MR heads and servo track monitoring since
the introduction of SLR32 (MLR1) in 1996. We will also be
first in the linear market to use the PRML data channel
when SLR100 is launched during second half-year 1999.
SLR100 will use the VR2 implementation of PRML develo-
ped by Tandberg Datas partner Overland Data.

D




Tandberg Data’s lead within this technology, and long experi-
ence with linear tape technology provides a good basis for
launching competitive products also in the more price-sensi-
tive entry-level part of the professional market. This implies
that the company has a very good starting point for taking
market shares in this important and large market, even
though new players are making their stake to enter the
market.

Focus on core skills

In the future the company will work even closer together
with selected suppliers in the area of product development,
and to a greater extent than previously base those parts of the
product not encompassed by the definition “competition
differentiated core technology” on external development
activities.

Tandberg Data has also worked at establishing a new inte-
grated process for product developments that will further
improve the reliability of our products, the capability of our
manufacturing processes and the assurance that our new
products are launched according to plan, thus meeting the
market window for each particular product.

Supply Chain

Tandberg Data is investing in deploying the opportunities
that modern Supply Chain Management concepts provide
and is currently engaged in a review and restructuring of all
processes associated with Tandberg Data’s flow of goods,
from raw materials to supply of finished products.

The process changes are expected to provide improved pro-
duct quality, lower costs per unit, and a cost and capital
structure that allows the company to continuously improve
its competitiveness in order to secure future growth.

The process changes are time-consuming and impose large
demands on the ability to adapt. It will therefore be not until
the beginning of the year 2000 before the effects of these
process changes provide noticeable effects in Tandberg
Data’s accounts. The concept, that is based on a fully imple-
mented modulation of the different products, will in more

specific terms result in shorter lead times (shorter time from
customer places an order until it is delivered), a reduced
need for capital and shorter development times for new pro-
ducts.

The Supply Chain project’s implementation also includes the
opportunity for Tandberg Data to grow substantially in Oslo,
without having to move the core of the company’s business
activities.

Sales
Through a market-oriented and customer-aligned approach,
Tandberg Data endeavours to be the preferred partner for
storage of digital information within its chosen market seg-
ments.

It is important for the company to sell its products both
through OEM customers, distributors and professional deal-
ers in order to achieve desired and effective sales.

e Tandberg Data will work objectively towards ensuring that
leading international OEM customers offer Tandberg SLR
and Tandberg DLT products.

e The company will regularly review and update the distri-

butors selling Tandberg Data’s products.

Tandberg Data Organization

President

& CEO
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® The company will focus on further developing the network
of professional authorized dealers that actively market
Tandberg Data’s products.

* In 1999, Tandberg Data will develop a worldwide dealer
strategy and a plan for automation products in order to
achieve its planned growth in the automation market dur-
ing the years ahead.

Tandberg Data operates in a strongly emphatic global
market, and the company’s marketing and sales strategy is

based on “thinking global, and acting local”.

The company wishes to be recognized as a global company,
represented in many countries, with own adaptations to the
respective regional and local conditions.

The company structure at Tandberg Data is unchanged since
1997, with six subsidiaries each with main responsibility for
functioning as the local market participant within the res-
pective geographical areas.

Independent of the subsidiaries™ structure, Tandberg Data
has during 1998 organized sales activities in three regions:
Europe, America and Asia.

The company focuses on continuously further developing
customer support and customer service. This focus will now
be directed also at further developing customer support and
customer service associated with installation, operations and
repair of our products, in addition to securing competitive
customer solutions in the respective market areas.

Subsidiaries

Tandberg Data Inc.

Tandberg Data Inc., was established in 1990 and is responsi-
ble for sales and marketing in USA, Canada, and South
America. The main office is in Simi Valley, north of Los An-
geles, California. The companys regional offices include
Boston (Massachusetts), San José (California), Tampa
(Florida), Arnold (Maryland) and Austin (Texas).

Revenues in 1998 were at NOK 303.7 mill. compared to the
previous year’s revenues of NOK 282.7 mill.

The company had 45 employees on 31.12.1998.

Tandberg Data (Asia) Pte. Ltd.

Tandberg Data (Asia) Pte. Ltd was established in 1992 and is
responsible for sales and marketing in Asia (except Japan),
Australia and New Zealand. The main office is in Singapore
with regional offices in Sydney, Australia and Beijing, China.

Revenues for 1998 were at NOK 59.3 mill. compared to
NOK 75.7 mill. in 1997. The decline in revenues for 1998 is
due to general financial instability in the region.

The company had 17 employees as of 31.12.98.

Tandberg Data (Japan) Inc.

Tandberg Data (Japan) Inc. was established in 1992 and has
dedicated market responsibility for Japan. The company’s of-
fice is in Tokyo.

Revenues for 1998 were at NOK 21 mill. compared to the pre-
vious year’s NOK 27.7 mill. The decline in revenues at Tand-
berg Data (Japan) Inc. is due mainly to the country’s reduced
investment tempo as well as the region’s financial instability
with accompanying decline in the country’s currency rate.

The company had 7 employees on 31.12.98.

Tandberg Data GmbH

Tandberg Data GmbH was established in 1980 with main
office in Dortmund, Germany. From June 1998 TD GmbH
is the centre for the companys European Sales region
(EMEA), which includes all sales and marketing activities in
Europe, the Middle-East and Africa. In this region TD SA
(France) and TD UK are affiliated, each with their respect-
ive geographical area of responsibility.

This reorganization has been implemented to establish larger
synergies for our sales and marketing activities in a more
open Europe.




Revenues for Tandberg Data GmbH in 1998 were NOK
142.3 mill., an increase of 42% compared to NOK 99.7 mill.
for 1997.

The company had 29 employees on 31.12.98.

Tandberg Data S.A.

Tandberg Data S.A. was established in 1985. The office is in
Velizy, 6 km south-west of Paris. In addition to serving the
French market, the office has responsibility for sales and
marketing in the Middle-East and Africa.

Revenues in 1998 were at NOK 86.3 mill. compared to NOK
72.1 mill. in 1997.

The company had 13 employees on 31.12.1998.

Tandberg Data (UK) Ltd.

Tandberg Data (UK) Ltd. was established in May 1995, with
main responsibility for England, Scotland, Wales, Northern
Ireland and Eire. The office is in Harpenden, north of Lon-
don.

Revenues for 1998 were NOK 21.2 mill., compared to the
previous year’s NOK 18.6 mill.

The company had 7 employees on 31.12.1998.

Revenues for the subsidiaries (NOK mill.)
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The average

number of storage
errors for a tape
drive in the

SL.R series

 The calculation is based on each volume of the encyclopedia



is estimated to
be so small,
that it can be

compared to all

people

in the world
each writing a
ten volume
encyclopedia
without making
a single spelling

mistake.
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NORWAY
Tandberg Data ASA
P.O. Box 134, Kjelsés, N-0411 Oslo, Norway.
Visiting address:
Kjelsasveien 161
Telephone: (+47) 22 18 90 90
Telefax: (+47) 22 18 95 50
Internet: www.tandberg.com

» USA

Tandberg Data Inc.

2685-A Park Center Drive

Simi Valley, CA 93065-6211, USA
Telephone: (+1) (805) 579-1000
Telefax: (+1) (805) 579-2555
Internet: www.tandberg.com
Regional offices:

LATIN AMERICA, based out of Florida
Telephone: (+1) (941) 756-2866
Telefax: (+1) (941) 756-4876

Carolina

Telephone: (+1) (704) 391-1050

Telefax: (+1) (704) 391-0990

EASTERN REGION, based out of Ne w York
Telephone: (+1) (516) 594-5656

Telefax: (+1) (516) 594-5055
EASTERN/CANAD A REGION, based out of
Massac husetts

Telephone: (+1) (508) 481-7137

Telefax: (+1) (508) 481-8382

NORTHWEST REGION, based out of Washington
Telephone: (+1) (253)661-9995

Telefax: (+1) (253) 661-9996

SOUTHWEST REGION, based out of Calif ornia
Telephone: (+1) (949)440-3233

Telefax: (+1) (949) 440-3234

CENTRAL REGION, based out of Minnesota
Telephone: (+1) (612)903-9205

Telefax: (+1) (612) 903-9231

GERMANY
Tandberg Data GmbH
Postfach 1039 44
D-44039 Dortmund, Germany
Visiting address:
Feldstrasse 81, D-44141 Dortmund
Telephone: (+49) 231 543 60
Telefax: (+49) 231 543 6111

Internet: www.tandberg.com

OEM SALES, EASTERN REGION, based out of Nor th

» SINGAPORE

Tandberg Data (Asia) Pte. Ltd.

801 Toa Payoh Lorong 7 # 02-00, Singapore 319319
Telephone: (+65) 259 9330

Telefax: (+65) 258 1702

Internet: www.tandberg.com

» CHINA

Tandberg Data (Asia) Pte. Ltd.

Room 05-12 Gateway Building, No. 10 Ya Bao Road
Chao Yang District, Beijing 100020, PRC.
Telephone: (+86) 10-65 94 2288 Ext. 5012

Telefax: (+86) 10-65 91 5689

Internet: www.tandberg.com

» AUSTRALIA

Tandberg Data (Asia) Pte. Ltd. (Australian Office)

Suite 11 Level 11, 100 Walker Street, North Sydney, NSW
2060

Telephone: (+61) 2 9956 7733

Telefax: (+61) 2 9929 2699

Internet: www.tandberg.com

» FRANCE

Tandberg Data S.A.

16/18 Ave. Morane Saulnier, F-78941 Velizy Cedex, France
Telephone: (+33) 1 39260101

Telefax: (+33) 1 34650289

Internet: www.tandberg.com

JAPAN
Tandberg Data (Japan) Inc.

Shinkawa-nittei Annex Bldg., 7th. Floor, 22-4
Shinkawa 1-Chome, Chuo-Ku, Tokyo 104, Japan
Telephone: (+81) 35566 2871
Telefax: (+81) 35566 2875
Internet: www.tandberg.com

» UNITED KINGDOM

Tandberg Data (UK) Ltd.

Davenport House, Bowers Way, Harpenden, Herts.
GB-ALS5 4HX, England

Telephone: (+44) 1582 769071

Telefax: (+44) 1582 769025

Internet: www.tandberg.com

» ITALY

Tandberg Data

P.za San Lorenzo 7, 20059 Vimercate (MI)
Telephone: (+39) 039 6612670

Telefax: (+39) 039 6611685

Internet: www.tandberg.com
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